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Howdy Texas Lion Pin Trader,

Nice to finally have some long awaited cooler weath  er here on the North Texas prairie. And
too, we've even received some much needed rain this Fall, although we’d gladly take some
more. After this past Summer’s brutal heat and dro ught this change of weather is very
much appreciated.

We have finally received our new 2012 Texas Pin Tra der Club pin. This year's pin
continues the “Texas Legends” series and features T he Singing Cowboy himself, Gene
Autry. Inside you'll find the order form to get yo urs. You'll notice if you order just one pin

that we've had to raise the price slightly due to e  ver increasing mailing costs, which |
understand are set to go up again after the first o  f the year. Otherwise, the pin costs
remain the same as the last few years if you order two (2) or more pins.

President Bob Parker has been in conversation with our Oklahoma counterparts and some
other surrounding Lions Pin Trading Clubs on the in terest of hosting a joint Pin Swap
sometime down the road. They are looking at 2013 a s a possibility but as yet nothing is
firmed up, so stay tuned as they say and we’ll keep you posted as developments unfold.

With the Lions International Convention overseas ag ain this year, the LITPC is holding its
Alternate Site Pin Swap in Tampa in June. So, if y ou haven’t done so already make plans
now to attend. It should be a fun swap and it's re latively convenient for us Lion Pin
Traders here in Texas and the Southeast part of the country. A Registration Form is
provided inside this Newsletter. Hope to see yout  here next Spring.

There’s not much else to report so that's all for t his edition of the Newsletter. Take care
and keep trading those Lions pins!



Lion PDG Larry Anderson 13925 Windy Pine Dr. Elb  ert, CO 80106 §
Ph: 719/495-8673 E-mail: pal213@msn.com |

Lion PDG Warren Emerson 1608 Fox Run Middleboro, MA 02346
Ph: 508/946-4980 E-mail: wremerson@verizon.net

Lion PDG Susan Evans 10205 Navarre Ct. Richmond, VA 23238
Ph: 804/852-0455 E-mail: susanlj100@yahoo.com

Lion Chas Fields, Jr. 2600 N. Nottingham St. Arl ington, VA 22207 Ph: 703/536-6939

Lion PDG Jim Minnich, LITPC President 228 Sandra  Rd. Wilmington, DE 19803
Ph: 302/654-7326 E-mail: jimlion@aol.com

Lion PDG Bill Kolodzie 177 Kentucky Blvd. New Br  aunfels, TX 78130 E-mail: wijk2@att.net

Lion Ed Veals 4900 Sonora Trace Georgetown, TX 78633

Lion Rich Winget E-mail: lionspintrader@gmail.com

UPCOMING PIN SWAPS

North Carolina Pin Swap
April 24 — 26, 2012

Southeast Pin Swap
February 23 — 25, 2012

Nashville, Tennessee

Lion PCC Jerry Townsend

601-737-5170
jctown@comcast.net

Pennsylvania Pin Swap
March 21 — 23, 2012
York, Pennsylvania

Lion PDG Amos Shatzer
814-542-9654
ashatzer@verizon.net

Mid-West Pin Swap
April 11 — 14, 2012
Moline, lllinois

Lion Ruth Frehse
573-392-1410

frehse wr2@hotmail.com

LITPC Alternate Site

Pin Swap 2012
June 6 - 9, 2012

Asheville, North Carolina
Lion PDG Gene English
919-740-5295
ggenglish@nc.rr.com

Tampa, Florida:
Lion Dennis Walton
813-495-8134

lionjohnboy@ hotmail.com

Michigan Pin Swap

May 4 - 5, 2012

Paw Paw, Michigan

Lion PCC Janalee McClure
231-689-1321
janalee@riverview.net

Lions Int’l Convention
June 22 — 26, 2012
Busan, South Korea
Lion PDG Larry Shaull
717-845-1933 ,
Ishpins@comcast.ne

Wisconsin Conv'tn. Pin Swap
May 17 - 19, 2012

Green Bay, Wisconsin

Lion Rich Koch
262-512-0149
gr84wine@wi.rr.com




2011 — 2012 Texas Lions Pin Trading Club Pin

Order Form

TEXAS LIONS AMERICA'S

PIN TRADING|  FAVORITE

cLus SINGING
COWBOY

The Official Texas Lions Pin Trading Club pin f@&12 — 2012 has arrived!
This is the fourth in our “Texas Legends” series.
The pin is shown in approximate size/{2x 21/8")
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2011 — 2012 Texas Lions Pin Trading Club Pin OrdeForm

Due to ever increasing postage costs the TXPTCBmas authorized an increase of $1.00
for those Members orderif@NLY one (1) pin to help cover Club mailing costs.

2011-2012 TxXPTC Pin:
One (1) Pin Only =$5.00 Total

Two or More Pins: Number of Pins: @ %$4.00=a.$

Name

Address (Street & No.)

City State/Province Zip Country

Make Checks Payable to: Texas Lions Pin Trading Clo.
Send Order Form and Payment in U.S. Funds To:

Lion Jim DeRouchey
10808 Promise Land Drive
Bco, Texas 75035
USA




The Ethics of a Pin Trade
By Lion Bob Libin
LITPC 2nd Vice President and Legal Council

In Lionism we are always striving to be ethical. We always try to build up without putting down someone.
Being liberal with praise and careful with critiques. Well. why are we different with pin trading ? Does it
change things because we are trading pins. does it change things because we are working with things that have
a value ?

The longer you trade pins, the more you see. Most of us have seen a pin trade where one Lion comes out way
ahead in value, or someone unknowingly puts a valuable pin in their take one leave one box. What do you do?

Should you say something to them ? Should you take advantage of the situation? What is ethical ?
Let’s take things one step at a time and look at the situation.

1¥, from the outside looking in, consider what would you like to happen if you were the one getting the short
end of the stick ? Would you like to be taken advantage of ? I think each of us without a doubt can say. no. I
would not like it if someone took advantage of me. so why is it that the same people don’t have a problem
trading with someone when they are getting the advantage?

From the position of someone who doesn’t always get the benefit of the trade. I don’t always worry about

it. From my personal view, if I am trading for what I consider something to be of similar value, I don’t have a
problem. Remember beauty 1s in the eye of the beholder. I may trade with another Lion a pin that I need and
the worth of that pin to me may in fact be greater than what I am trading away. So don’t always assume that
someone who 1s trading 1s getting the short end of the stick. There are also situations where a “good pin™ 1s not
worth much to one trader as he/she may have bunches of them, and a pin they want might be common to others.

Now. let’s look at the other example of the take one leave one. Isaw a pin trader now deceased who found one
of the early Florida pins in a take one leave one box. The pin trader who put it in their box had no idea what it
was. or that is was worth several hundred dollars. The deceased Lion took it. put it in his pocket and left a pin
worth far far less in it’s place. To me, that was very unethical. That act is one of the reasons why many people
are not happy with pin trading. At times in the past, I have pulled the better pin and brought it to the owner’s
attention. [ have told them this pin might be worth more than they thought it was. I felt in that way I was being
ethical and it was up to the pin trader if they wished to leave it in their take one leave one box, or if they wanted
to see about getting more value for it.

Don’t for a moment think that it 1s only the new traders who make mistakes or don’t know the value of some
pins. I have seen seasoned traders putting valuable pins out for $1.00 and once someone tells them, they pull
them back. I have also seen new pin traders who put prices on pins that are far and away much higher than a
pin would trade for. Be a good Lion. be a good pin trader, talk to them. let them know.

The golden rule that I was always taught growing up was to “Treat others like you would want them to treat
you”.

Maybe we all need to think about that a bit more from time to time and consider this s not a business, this 1s a

hobby. We are Lions and all wish to be ethical.
2 Courtesy: LITPC Fall 2011 Nwsltr.




Pin Trading Etiquette (how to trade pins)

The most important thing to remember during a pin trade is to have
fun! Pin trading is a great way to meet and interact with people. You
will come across individuals who have very little trading knowledge
to those who have traded for many years. Use this opportunity to
learn and practice proper etiquette and enjoy the experience! The fol-
lowing points to consider will help you get started.

* People who want to trade pin usually show their pins in full view
on their vest, hat, scarf, lanyard, shirt, jacket or even a towel. If
you want to look at their pins, approach them and politely ask if
they would like to trade. When invited to view their pins, never
touch the other person’s pins or garment. If you need a closer
look, ask the person if they can bring the pin into clearer view.
Sometime they will take the pin off the garment for you to inspect
more closely. These same rules apply to you when someone asks
you to show them your pins.

* Pins should be in good, undamaged condition.

e If you are unfamiliar about a pin, it is appropriate to ask the
wearer for additional information, such as its value or whether the
design is a limited edition.

* Remember that while you are looking for a pin to acquire, the per-
son you are trading with will also be looking for an acceptable pin
for their collection. If you ask for a certain pin, they will want to
choose an equivalent trade from your collection. Similarly, if they
ask for one of your pins, you will look at what they have and
choose a pin that will be an acceptable trade. If both parties are
happy with the trade, trade one pin at a time, hand to hand, with
the pin backs attached. Following the trade, always thank the
other person for the opportunity to exchange pins, and, if you de-
sire, ask to initiate another trade.

* In the event that the parties cannot agree on an acceptable trade,
it is perfectly fine to suggest an alternate trading proposal, such
as a different pin. If this is not possible, then politely end the trad-
ing interaction, but ALWAYS thank the other person for the oppor-
tunity to view their pins.

* NEVER feel pressured into making a trade that you are not com-
fortable carrying out. Furthermore, NEVER force a trade on an-
other person. They must be satisfied with the trade as well.

*+ On occasion, you may come across a proposal to trade multiple
pins for a single pin. This is only acceptable if the value of that sin-
gle pin is substantially higher than the pins the other person is
providing. A thorough knowledge of the value of pin designs is al-
ways necessary to ensure that the trades are fair. If you are un-
sure about the value of a pin, or the fairness of a proposed trade,
seek the advice of another pin trader, or others in your party. Re-
member, it is always acceptable to politely decline a trade.

+ NEVER interrupt a trade between two other individuals. Wait until
their trading is finished before approaching them.

e Children should ALWAYS trade with a parent present.

Courtesy: NHPTC Fall/Winter 2011 Nwsltr

Congratulations to LITPC Director Lion Lance Leak

Recently LITPC Director Lion Lance Leak was presented with Life
Membership in his local Spencer Gulf Football League, for years of
service in the north of South Australia. Congratulations Lion Lance!

Courtesy: LITPC Fall 2011 Nwsltr.




TRADING BY MAIL

Pin trading by mail, is there a right way and a wrong way ?

Yes, in fact, there is. Just like anything else there are ways that you should do it and
ways you shouldn't. First, don't assume because someone trades by mail that you are
able to trade with them. You should contact them before sending pins and ask them if
they want to trade pins. Too many times pins show up in the mail and either someone
doesn't need the pins that were sent, or they may have already run out of their own MD
pins. Second, you should include a note. Why a note, because if you are like most pin
traders, vou tend to lose track of who you sent pins to already. There are times where
vou have sent pins, they send them back, and you go ahead and send pins to them in re-
turn again. Trust me, it happens. Be on the safe side, send a note with the pins inform-
ing the recipient that these are for a set of vour pins, or these are for the set of your pins
vou already sent. People will be a lot happier.

Next, don't just assume that every trader will trade by mail. There are many Pin Trad-
ers who won't trade pins by mail. Remember these pins started out as friendship tokens
and there is a belief by some that the only way to trade a pin is in person, to hand a pin
to someone. Our own Terry Goodman is like that. He strongly believes that pin trading
is a person thing and should be done one on one in person and that the US Mail (or other
delivery devices) are too impersonal and take the Lion out of Pin Trading.

Finally, if you are on the receiving end of some pins, make sure vou send pins back. If
someone sent yvou pins and hasn't contacted you first, perhaps calling or emailing them
to talk to them about trading. You may not want or need their pins and if vou don't
trade with them, please send their pins back to them with an explanation. Most pin trad-
ers if they receive pins, will make the trade, but just don't assume.

Be a good, thoughtful pin trader and contact someone first.
Happy pin trading.

PDG Bob Libin

LITPC 2nd VP and Legal Counsel Courtesy: NHPTC Fall/Winter 2011 Nwsltr.

As most of you know, the Armed Forces Series was started at a time when
a competing series on Birds was still in progress and as a result, there
was a period of few issuances in both series. Since the final ending of the
Bird series, the Armed Forces Series has really "taken off" and the interest
has increased considerably. It was originally announced that the Series
would end in conjunction with the Alternate Site Meeting in Tampa, Florida

next June. However, in view of the number of traders who have requested
that we extend the Series, it has been decided to continue it until June
2013. This will give all who wish to have pins made honoring their service
or that of family members plenty of opportunity to do so. Just a comment.
| think most of you who have issued pins in this Series can take pride in

the high quality of the finished product. Bill Smith
Courtesy: PTCV Fall 2011 Nwsltr.
















Courtesy: LITPC Fall 2011 Nwsltr.

Courtesy: LITPC Fall 2011 Nwsltr.




Courtesy: CLPTA Fall 2011 Nwsltr

Texas Lions Pin Trading Club Officers

President — Lion Bob Parker

Vice-President — Lion Mary Green
Secretary-Treasurer — Lion Ed Barry

Director — Lion David Bailey

Director — Lion Bill Collins

Director & Pin Chairman — Lion Jim DeRouchey




Courtesy: CLPTA Fall 2011 Nwsltr
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TEXASLIONS PIN TRADING CLUB

Membership Application: New Renewal
Membership Type: Full Associate

Please Print & Provide All Applicable Information

Name: Title: Partner In Service:

Address (Street & No.): City:

State/Province: A Country:

Phone (Home):

E-Mail (Exactly As Typed):

Club: Qistri Multiple District:

Will You Trade By Mail? Yes No Outside Your Country? Yes

Name of Sponsoring Lion (New Member Only)

May We Include Your Information in Our Club Directo ry? Yes No

Please Make Checks Payable To: Lion Ed Barry, $&/Treas.

Texas Lions Pin Trading Club & Send To: Texas Lions Pin Trading Club
1217 Plover Circle

Annual Dues are $5.00 Per Year Ponder, Texas 24P

(July 1 to June 30) U.S. Funds Only USA

Texas Lions Pin Trading Club
1217 Plover Circle

Ponder, Texas 76259

USA




